Certificate of Completion

To be submitted to your state
CPA society for CPE credits

This is to confirm that

attended

the Microsoft Worldwide Partner Conference, held July 13-16, 2009.

Name of Attendee:

Address:

Email:

City: State: Zip:

Phone:

A brief outline of the course is listed below.
Field of Study: Business/Marketing
Up to 25 CPE Credits are recommended for this course.

Instructions

1. Circle sessions attended

2. Calculate totals for each day. Monday Total
3. Take total minutes and divide by 50 (round down to the closest hour).

Tuesday Total

Wednesday Total Thursday Total

Total CPE Credits earned at Microsoft Worldwide Partner Conference |:|

4. Complete next section below.

Circle the appropriate evaluation rating
1. Were the stated learning objectives met?

Excellent  Very Good  Average Fair Poor

3

ul
N
=

2. If applicable, were prerequisite requirements appropriate?

3. Were program materials accurate?

4. Were materials relevant and did they contribute to the achievement of learning objectives?

5. Was time allotted to the learning activity appropriate?

6. If applicable, were the individual instructors effective?
7. Were the facilities and/or technological equipment appropriate?

8. Were the handout and/or advance preparation materials satisfactory?

9. Were the audio and visual materials effective?
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Monday, July 13, 2009

8:30am - 11:00am

Monday, July 13, 2009 (continued)

3:30pm - 4:30pm

Keynotes: Allison Watson, Bill Veghte, Stephen Elop 150 min.

11:30am - 12:30pm
The Business Productivity Opportunity: The Next Wave, Your Customers, and You ...60 min.
Maximizing Your Opportunity with Core Infrastructure - Value Keynote............co.. 60 min.

Windows® 7 - Business Opportunities - Value Keynote 60 min.
Microsoft Dynamics: The Power of Possibilities 60 min.
Mobility Solutions Value Keynote 60 min.

2:00pm - 3:00pm
The Business Productivity Opportunity: The Next Wave, Your Customers, and You ...60 min.

Windows® 7 - Business Opportunities - Value Keynote 60 min.
Application Platform Optimization - Value Keynote 60 min.
Microsoft Dynamics - The Power of Possibilities 60 min.
3:30pm - 4:30pm

Accelerate the Sales Cycle with Microsoft Application Platform Optimization .60 min.
Accelerating Sales Cycles with Partner-Ready Campaigns and Tools .60 min.
Become a Trusted Advisor and Win Big Business 60 min.
Connecting to the Microsoft Partner Network 60 min.

Discovering New Business Opportunities with Windows Server 2008 R2...........coe. 60 min.

Excel 2010 for Business Intelligence and Data Analysis 60 min.
Explore the Upcoming Release of Windows Mobile 6.5 60 min.
Exploring the Microsoft Dynamics ERP Opportunity 60 min.
Exploring Today's Microsoft Dynamics CRM Opportunity 60 min.

Extend Your Application to the Azure Cloud with S+S SQL Data Services........... 60 min.
How to Increase Profits and Enhance User Experience with Microsoft Silverlight.......60 min.
Increase your Service and Sales Opportunities in SMB with

Windows 7 Professional
Infrastructure Executives "Unplugged”: Q&A with

Bob Kelly, Corporate Vice President of Infrastructure Marketing...........mern: 60 min.
Integrating Microsoft SQL Server 2008 Spatial Support with Microsoft Virtual Earth....60 min.

60 min.

Microsoft Enterprise Desktop Virtualization (MED-V) 60 min.
Microsoft Exchange and the Partner Business Opportunity .60 min.
Shuffle the Deck: Using Turbulent Times to Sharpen Your Most Valuable Asset..........60 min.
Software-Plus-Services: Bringing it all together across MS Online Services,

Partner Hosted and Windows Azure 60 min.
The Simple Side of Microsoft SharePoint 60 min.

Unified Communications in Software-Plus-Services World............mmmn: 60 min.
Unleash Your Sales Potential 60 min
Windows 7: What You Need to Know to Get Your Products Ready.........c.wmeeeens 60 min.
Windows Server Portfolio for SMB: Which Server Is Best for Your

Customer (and You!) 60 min
5:00pm - 6:00pm

Are Your Benches Warm? How to Grow Your Services Business without

Overloading Your Bench 60 min.
Business Productivity: Driving Your Business Forward with the

Next Wave of BP Solutions 60 min.
Consolidating Microsoft SQL Server 2008: The ‘Why' and the ‘How' for Partners.......... 60 min.
Consolidating SQL Server 2008: The ‘Why' and The ‘How' For Partners............ 60 min.
Data Center Management in a New Economy 60 min.
Experience Windows Phone Devices and Applications 60 min.
Grow Your Business with Microsoft Dynamics AX 60 min.
Grow Your Business with Microsoft Dynamics GP. 60 min.
Grow Your Business with Microsoft Dynamics NAV 60 min.

Help Your Customers Reduce IT Costs and Risks and Strengthen Your Business.......... 60 min.
How and When to Bring in Microsoft Financing 60 min.
How to Grow Your Business by Winning the Platform against Oracle.............. 60 min.
How to Guide Customers through the

Software-Plus-Services Decision Making Process 60 min.

Information Management with Microsoft SharePoint and FAST ... 60 min.

Lap around Windows Azure, Business Edition 60 min.
New Windows Phone Capabilities 60 min.
Proposing to Win 60 min.

.60 min.
60 min.

Reducing Costs and Maximizing Revenue with Office Business Applications.
Secret to Partner Success: Infrastructure Stories from the Street

The Data Mining Add-in for Excel 2007 - A Hidden Jewel for your

SQL Server 2008 Customers. 60 min.
Turn Up the Heat on Your Prospecting: Harness the Power of Referrals...........cw.. 60 min.
Using Optimized Desktops with Windows 7 and Windows Server 2008 R2 to

Solve Customer Challenges

What's New in Microsoft BizTalk Server 2009

60 min.
60 min.

Monday Total

Continued on next page
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Tuesday, July 14, 2009 (continued)

3:30pm - 4:30pm

Keynotes: Allison Watson, Bob Muglia, Jason Zander, Steve Ballmer........c..cen 150 min.
11:30am - 12:30pm

Application Platform Optimization - Value Keynote 60 min.
Application Platform Solution Value Keynote 60 min.
Designing Scorecards with PerformancePoint Services for SharePoint ... 60 min.
Identifying Counterfeit Software and Proof of Licensing 60 min.
Maximizing Your Opportunity with Core Infrastructure - Value Keynote................. 60 min.
Microsoft Developer Platform: Return on Innovation 60 min.

The Business Productivity Opportunity: The Next Wave, Your Customers, and You.......60 min.

The Partner Story for Azure - Value Keynote 60 min.
Windows Phone with Microsoft Dynamics CRM 60 min.
12:45pm - 1:45pm

Building Effective Search Front Ends with ESP for SharePoint:

Achieving High Search Quality 60 min.
Microsoft System Center Configuration Manager and SAM.... SN ¢ 0 e 1 B
Optimize Your License Sales Process and Create Customized Quotes for

Your Customers with Microsoft LicenseWise 60 min.
2:00pm - 3:00pm

Delivering Application Integration Solutions on the

Microsoft Application Platform 60 min.
Differentiate Your Applications with Killer Features from the

Microsoft Application Platform 60 min.
Forefront Business Ready Security Partner Opportunity with

Douglas Leland, GM, ISBG 60 min.

Forefront Business Ready Security Strategy: Overview and Partner Opportunity........60 min.
FY10+ Microsoft Dynamics Partner Strategy 60 min.
How to Scale Your Business and Grow Your Revenue with Microsoft Online Services...60 min.

Women in Technology: Leading with Resilience 60 min.
Leverage xRM to differentiate Your Business By Delivering Rapid Value to

Your Customers. 60 min.
Live Quiz Show: Optimized Desktop and the Road to Services Value

(Formerly Winning with Windows 7 in the Enterprise: Selling the

Business Value of the Optimized Desktop) 60 min.
Marketing Survival Strategies for the Attention Economy. 60 min.
Mergers and Acquisitions 101 60 min.

Microsoft Application Platform Licensing Primer.
Microsoft Office SharePoint Server 2007 Feature Walkthrough
Notes from the Field: Successfully Delivering SAM Optimization Assessments
Partnering with the Azure Services
Reading the Tea Leaves: SaaS Trends and Building Your Competitive Edge...
Solution Platform Opportunities with Microsoft Office Visio
Speed of Trust - Leading in Crisis
Strengthen Your Business by Helping Your Customers Save Time and Get Organized..60 min.
The OEM Business Value of Windows 7 60 min.
The Power of Insight: Boosting Your Business with Microsoft Business Intelligence....60 min.
View Pipeline Using Partner Sales Management! 60 min.
Virtualization Solutions: Disruptive Technologies Creating New Opportunities i
Windows Marketplace for Mobile: Seize the Possibilities, Realize the Profit..

Winning in Unified Communications with
Microsoft Office Communications Server

3:30pm - 4:30pm

Are You Stuck in Your Comfort Zone?
Ask the Experts: Deployment Partner Services and Your Success
Building the Foundation for a Cloud Computing Infrastructure..

Capital Planning and Investment Control for Government Using
Microsoft Enterprise Project Management (EPM) 2007
Capitalize on the Windows Phone Business Opportunity

Certified for Microsoft Dynamics 60 min.
Delivering Application Lifecycle Management Solutions on the

Microsoft Application Platform 60 min.
Delivering Data Warehousing and Business Intelligence on the

Microsoft Application Platform 60 min.
Deploying Microsoft Exchange with Windows Phones 60 min.
Fear is NOT a Strategy! 60 min.
Getting Your Applications Compatible on Microsoft SQL Server 2008...........c..cveue.. 60 MiN.
Going to Market with Windows 7 60 min.
Grow Your Business with Microsoft Dynamics SL 60 min.

Help Your Customers Make Smart Business Decisions with Your SMB BI Solution.....60 min.

How to Capitalize on the Forefront Launch Wave 60 min.
IDC Perspective: Partnering in the Cloud 60 min.
Learning the Capabilities of Visio 2010 60 min.
Online Marketing That Pays Off. 60 min.
ReThink! An Easier Path to Better Business Requirements Documents...........c...ccceenee. 60 MiN.
The Azure Services Platform Partner Model and Pricing 60 min.
The IAMCP Partnering Maturity Model: Roadmap to Higher Profits and

Increased Customer Satisfaction 60 min.
Turning Economic Challenges into Business Opportunities Using

Microsoft Online Services 60 min.
Use Desktop Virtualization to Demonstrate Immediate Cost Saving and

Business Flexibility for Your Customers 60 min.
Winning on the Web: Microsoft SharePoint As an Internet Platform..............cc.cuc.... 60 min.
Winning with the new Microsoft Web Platform 60 min.
Assist Your Customers in This Tough Economy: Increase Their Employee’s

Productivity and Responsiveness with Windows Phones 60 min.
Betting on Office: How You Can Grow Your Business by Winning

Customers to the Microsoft Platform 60 min.
Building Solutions on SharePoint: The Value Delivered Today, and a

Sneak Peek at Microsoft Office SharePoint Server 2010 60 min.
Business Opportunities with Windows Internet Explorer 8... e 60 MIN.
Custom Application Development Roadmap: Microsoft Vlsual Studlo 2010 and

Microsoft .NET Framework 4 60 min.

Enhancing Enterprise Project Management through Collaboration.................. 60 min.
Everybody Sells! Leveraging Your Consulting Workforce “In the Right Way” to

Maximize Sales and Deployment 60 min.
How Can Microsoft Surface Transform Your Business? 60 min.
OEM Windows 7 Technical Session 60 min.
Reducing Costs by Integrating Marketing, Sales, and

Implementation Methodologies 60 min.
Speed of Trust - Leading in Crisis 60 min.
Windows 7 Enterprise Features 60 min.
Create Great IW Demos with the New Demo Showcase 60 min.
Early Look at SQL Server 2008 R2 and project code-named Madison.............ue. 60 min.
Efficient and Effective Service Management: Orchestrating Incident, Problem,

Change, and Configuration Management across the Microsoft Platform.................. 60 min.
Grow your Security Revenue Today: Partner Resources and Best Practices............... 60 min.
Growing Despite Economic Uncertainty: Proven Methods for

Selling to Small and Midsize Business Customers 60 min.
Identifying Key Drivers That Impact Profits 60 min.
Is Your Organizational Model Holding You Back? 60 min.
Leveraging the Cloud: How ISVs Can Use New Microsoft Programs to

Move into the Software-Plus-Services World 60 min.

Maximize the Value of SAP with the Microsoft Application Platform ... 60 min.
Small and Midsized Business (SMB) Growth Opportunities:

Jumpstart Your Public Sector Business Today! 60 min.
Software-Plus-Services: Bringing it all together across MS Online Services,

Partner Hosted and Windows Azure 60 min.
Tapping into the Desktop Migration Opportunity 60 min.
Understanding and Successfully Using an MLS 60 min.

Tuesday Total

Continued on next page
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Wednesday, July 15, 2009 (continued)

3:30pm - 4:30pm

Licensing Breakfast: Ask the Experts Session 90 min.
8:30am - 11:00am

Keynotes: Allison Watson, Kevin Turner, Jack Welch 150 min.
11:30am - 12:30pm

Communication Sector Value Keynote 60 min.
Enterprise Partner Value Keynote 60 min.
OEM Partnering Power: Today and Tomorrow 60 min.
Our Public Sector Opportunity - Value Keynote 60 min.
Win with SMBs through Partnership and Innovation - Value Keynote............. 60 min.
12:45pm - 1:45pm

Enable SAP Business Processes with Duet for Microsoft Office and SAP......c. 60 min.
Microsoft System Center Configuration Manager and SAM.........msmseseen 60 min.
Windows 7 Professional and Windows XP Mode 60 min.

1:30pm - 4:30pm

Readying for the Launch of Microsoft Dynamics POS 2009.........cccmmrmmmesmesesmeesens 180 min.
2:00pm - 3:00pm

Beating the Odds: Creating Predictable Revenue in a Tough Economy .
Deploy and Manage Windows Internet Explorer 8
Empowering Excellence in the Manufacturing and Resources Sector:
Business Opportunities in an Uncertain Market.
Engaging In eGov: Make It Real Together!
Help Your Customers Succeed and Save Money in Retail, Hospitality,
Consumer Goods and Distribution, and Professional Services Industrie
Hosted Email to Hosted Unified Communications for SMBs
Identifying Counterfeit Software and Proof of Licensing
LAR/ESA Incentives: Aligning Revenue Performance with REWards...........un 60 min.
Learning Analytics: Addressing customers' needs for cost efficiencies and

learning impact 60 min.
Learning Solutions Keynote Session 60 min
Media and Entertainment Strategy. 60 min
Microsoft Executives Unplugged: Q&A Session with

Simon Witts, Brian Scott, and Linda Zecher. 60 min.

Microsoft in Financial Services: Driving Revenue with Innovative Solutions................ 60 min.

Microsoft in Telecommunications 60 min,
Microsoft Marketing Power: Doing More with Less 60 min,
OEM Partner Success: Show Me Specifics for Growth 60 min.
Power of Community. 60 min
2:00pm - 3:00pm

Selling IT Infrastructure Using Capab|||ty Led Selling and the

Infrastructure Optimization (10) Model 60 min.
Social Media 101: Defining and Understanding How to Connect with

Your Clients and Colleagues Using the Latest Technologies. 60 min.

Transforming Health Delivery: Learn How to Do Business in Health............ 60 min.
Warp yourself to the Next Generation of Small Business Specialists with the
70-653 Exam prep!

3:30pm - 4:30pm

60 min.

Delivering Microsoft-Based Business Solutions That Address
Customer Challenges in the Manufacturing and Resources SECtOr ... 60 min.

Drive down costs with Dynamic Education IT
Going to Market with Microsoft Communication Services
Great Sales Performers Are Made Not Born: Here's How to Make Them
Help Improve Revenue with Volume Licensing in the Changing Econom
How to Grow Your Enterprise Sales with an Active Pipeline
Improving Organizational Efficiency
Leverage Microsoft Products with Your Business Solutions in Retail, Hospitality,

Consumer Goods and Distribution, and Professional Services industries...............ooo... 60 min.

Making Money While Saving Money for Your Customers with
Microsoft Unified Communications.

Managing the Digital Supply Chain (Content and Business Management Solutions)....60 min.

Maximize your Profit with Microsoft Office 60 min.
Media and Entertainment: Managing the Digital Supply Chain

(Content and Business Management Solutions) 60 min.
Microsoft Office 2010 Overview and Walkthrough 60 min.
Microsoft's Citizen Safety Architecture: Helping Governments Tackle

Public Safety Threats 60 min.
New Business Opportunities to Sell and Deploy

Microsoft Office 2010 Enterprise Solutions. 60 min.

Partner Planning: Four Simple Plans That Can Change Everything..........co. 60 min.
Partnering in Financial Services: Solution Areas and Technology Opportunities .......... 60 min.

Project and Portfolio Management Using
Microsoft Enterprise Project Management (EPM) 2007

60 min.
Putting Partners Front and Center in Enterprise Platform Selling............e. 60 min.
SAM Programs Roadmap: Increasing Opportunities, Raising the Bar ... 60 min.
Server Virtualization and DataCenter Transformation:
Opportunities in the Enterprise 60 min.
The Business Case for Partner-to-Partner and Social Networking....................60 min.
Understanding the Changes to the Learning Solutions Competency for
FY10 and Beyond 60 min.

Value of the Microsoft Platform for Telecommunications Infrastructure ... 60 min.
View Pipeline Using Partner Sales Management! 60 min.
Virtualization: What You Need to Know to Get Your Business Ready ... 60 Min.

5:00pm - 6:00pm

A Simple Formula: Dynamics + Manufacturing + Verticals = Partner Success.......... 60 min.
Building Connected Learning Communities: Drive More

Business Opportunities and Long-Term Customer Engagements............wenene. 60 MiN.
Customer Knowledge Solutions for Financial Services:
Strengthening Customer Relationships and Improving Efficiency ... 60 min.
Dynamic Datacenter: Enabling the Foundation for the
Hosted Cloud and Managed Services 60 min.

Engage Microsoft to Drive Your Business:

Learning Opportunities for Windows 7 and Wave 14
How Social Media Is Changing Marketing: Stories from Real Companies........
How to Maximize Enterprise Sales and Services Engagements with Microsoft.
Increase Sales with Technical Readiness, without Sacrificing Your Utilization
Innovation Process Management with

Microsoft Enterprise Project Management (EPM) 2007 60 min
Leveraging Best Practices from US Federal Government Across the World..................60 min
Live Quiz Show: Optimized Desktop and the Road to Services Value

(Formerly Build New Service Models with Windows 7 and the

Microsoft Desktop Optimization Pack) 60 min.
Look through the Window to See the

Opportunities Windows 7 Brings Your Business 60 min.
Media and Entertainment: Monetizing Digital Experiences

(Content Delivery and Search) 60 min.
Online Services: Opportunities in the Enterprise 60 min.
Optimizing ICT: Connected Health Platform Explained 60 min.
Optimizing the Customer Experience: Platform Upgrades and

Replacement Strategies 60 min.
Partner Planning Workshop: Putting Pen to Paper 60 min.
Profit from Selling Microsoft Dynamics into Two Focus Industries: Retail and

Professional Services 60 min.

Sales Effectiveness: Best Practices of Highly Skilled Sales Organizations..................... 60 min.

The Business of Your Community: Why Are You Here? 60 min.
The New Server Economy. 60 min.
Transforming Health Delivery: Learn How to Do Business in Health..........ccocreseee... 60 min.
Understanding and Successfully Using an MLS. 60 min.
Windows Phone with Microsoft Dynamics ERP Platforms 60 min.

Wednesday Total

Continued on next page
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9:00am - 10:30am

Thursday, July 16, 2009 (continued)

1:30pm - 2:30pm

GR China Regional Keynote
CEE Regional Keynote
MEA Regional Keynote
Partnering the UK Way
Microsoft Asia Pacific - Leading Partners to New Horizons
LATAM Regional Keynote
WE Regional Keynote
Microsoft Worldwide Partner Conference 2009: Keynote Germany.
Partnering for Growth - Imperatives in the New Economy ...

U.S. Regional Keynote
French Regional Keynote - Driving Your BUSINESS FOrWaId ............wuommeessesmsesssesins
Canada Regional Keynote

11:00am - 12:00pm
Connecting Project Portfolio Management (PPM) and
Application Lifecycle Management (ALM)
Develop Visually Engaging Applications with Bing Maps Silverlight Control................
FY10 SMS&P Priorities, Engagement Model, and Goals for US LARS........ccweree.
LAR, Distributor, SAM Track Executive Keynote
LATAM MBS Session
Leveraging New Digital Products and Delivery Models to Grow Your Business...........
Microsoft's US Customer and Partner Targeting Strategy
MSLI FY10 Strategies for US Operation:
Partnering for Success

Partnering with US Public Sector for ARRA and Financial Recovery ...
Systems Integrator Business Model Keynote
Windows 7 Enterprise Features

12:15pm - 1:15pm

Building a Windows Phone Application from Scratch 60 min
Shoot Your Hidden Sales Opportunities Using

Microsoft Customer Opportunity Insight Tool (MCOIT) 60 min
Microsoft Office 2010 Overview and Walkthrough 60 min

12:30pm - 1:30pm
US East Region EPG and SMS&P FY09 Awards Celebration..
US West Region EPG and SMS&P Session
US Central Region Partner Awards Session...

1:30pm - 2:30pm

Accelerate Your Business with Cloud Computing:
Three Ways to Make Software Services a Reality
Accelerate Your Success! The Importance of a Vertical Market Approach...............
Build Your Business Networking Session for U.S. Partners.........mmn.
Building Momentum in Your Managed Services Practice
Catch the Wave in Digital Marketing
Deployment Options for Windows Embedded POSReady 2009.

Driving Sales in the New Economy by Offering “Career-Focused Training
Improving the Profitability of Your ISV Business
Integrating Enterprise Search into Intranets Using ESP for
SharePoint: Where Power Meets Flexibility.
Make Web, Not War
MSLI US: Doing More with Less
Mythbusting 101: Common Misperceptions and Mistakes That

/16/2009 12:30PM - 1:30PM
..7/16/2009 12:30PM - 1:30PM

Impact Customer SAM Programs 60 min
Optimize User Experiences Using Web Slices and Accelerators in

Windows Internet Explorer 8 60 min
Optimizing Your Consulting Practice 60 min
Part 1 of 2: Finished Goods and OEM Authorized Distributor Strategy and

Programs for the Next Year 60 min
Shovel Ready Session #1: Opportunity for Partners in Stimulus Spending on

Financial Stability, Transparency and Education 60 min

US Distribution FY10 Growth Opportunities: Open Value Level C......reeereeresne 60 min.

US Enterprise and Partner Group's FY10 Overview. 60 min
3:00pm - 4:00pm

Application Virtualization (App-V) 60 min
Best Practices for Building a Successful Software-Plus-Services Business within

the SMB Space 60 min
Build the Next Generation of User Interface for Your

Windows Embedded Standard Device. 60 min
Finding, Engaging, and Closing New Enterprise Agreements (EA) to Help

Increase Revenue 60 min

FY10+ Microsoft Dynamics Partner Strategy and Your Opportunities in the US.......... 60 min.

Game Changing Technologies for ISVs 60 min
Getting Engaged with US Industry. 60 min
Microsoft Learning Unplugged! 60 min

Notes from the Field: Successfully Delivering SAM Optimization Assessments
Part 2 of 2: Finished Goods and OEM Authorized Distributor Strategy and

Programs for the Next Year 60 min
Power to the Digital Partner 60 min
Shovel Ready Session #2: Opportunity for US Partners in Stimulus Spending on

Health IT 60 min

US Distribution: Virtualization in SMB - Opportunities and Strategies
US Public Sector: Cloud Computing - The Government Perspective....
US Session #5: Invitation Only
Web Solutions: What Customers Are Buying, and How to Get There..
Working Together: Optimizing Your Relationship with Microsoft

4:30pm - 5:30pm
Best Practices: SAM Consulting Considerations in Outsourced or

Virtualized Environments 60 min.
Building KPIs and Dashboards for Your Windows Phone 60 min.
Creating Customer Loyalty with Web Connected Clients 60 min.
Excel 2010 for Business Intelligence and Data Analysis 60 min.

Get Ready for Launch: See How the Upcoming 2010
Business Productivity Products Can Help Grow Business in Distribution.................... 60 min.

Learning Solutions Best Practices Showcase 60 min.
Microsoft Office SharePoint Server 2007 Feature Walkthrough...........cceeersrsrrienn. 60 MiN.
Microsoft XRM Industry Solutions 60 min.
Optimizing What You Already Own in a Changing ECONOMY......cwwwrrrssseresesies 60 min.
Renewing Your Existing Microsoft Enterprise Agreement (EA) Revenue.........cw.. 60 min.
The Future of UX 60 min.
The Microsoft Business Case: Delivering Value to our ISV Partners ... 60 min.
US CPLS: Executive Wrap-Up 60 min.
US Distribution: FY10 Looking Ahead 60 min.
US Enterprise Marketing in Our New Economy 60 min.
US Public Sector: Windows 7 - Value to Government 60 min.
US Session #4: Invitation Only 60 min.

Self Paced Hands-on Labs

Application Virtualization (App-V)

Build the Next Generation of User Interface for Your

Windows Embedded Standard Device

Building a Windows Phone Application from Scratch

Building Effective Search Front Ends with ESP for SharePoint:

Achieving High Search Quality

Building KPIs and Dashboards for Your Windows Phone

Capital Planning and Investment Control for Government Using Microsoft Enterprise
Project Management (EPM) 2007

Connecting Project Portfolio Management (PPM) and

Application Lifecycle Management (ALM)

Create Great IW Demos with the New Demo Showcase

Deploy and Manage Windows Internet Explorer 8

Deploying Microsoft Exchange with Windows Phones

Deployment Options for Windows Embedded POSReady 2009

Designing Scorecards with PerformancePoint Services for SharePoint
Develop Visually Engaging Applications with Bing Maps Silverlight Control
Enable SAP Business Processes with Duet for Microsoft Office and SAP
Excel 2010 for Business Intelligence and Data Analysis

How and When to Bring in Microsoft Financing

Identifying Counterfeit Software and Proof of Licensing

Innovation Process Management with

Microsoft Enterprise Project Management (EPM) 2007

Integrating Enterprise Search into Intranets Using ESP for

SharePoint: Where Power Meets Flexibility

Integrating Microsoft SQL Server 2008 Spatial Support with Microsoft Virtual Earth

Integrating the New Mobility Features of

Microsoft Office SharePoint Server 2007 with Windows Phones

Learning the Capabilities of Visio 2010

Microsoft Enterprise Desktop Virtualization (MED-V)

Microsoft Office 2010 Overview and Walkthrough

Microsoft Office SharePoint Server 2007 Feature Walkthrough

Microsoft System Center Configuration Manager and SAM

Migrating PHP Applications

New Windows Phone Capabilities

Notes from the Field: Successfully Delivering SAM Optimization Assessments
Optimize User Experiences Using Web Slices and Accelerators in

Windows Internet Explorer 8

Optimize Your License Sales Process and Create Customized Quotes for Your Customers
with Microsoft LicenseWise

Project and Portfolio Management Using

Microsoft Enterprise Project Management (EPM) 2007
Shoot Your Hidden Sales Opportunities Using

Microsoft Customer Opportunity Insight Tool (MCOIT)
Understanding and Successfully Using an MLS

Using IIS 7.0 Media Features in a PHP Application

Using the Software Assurance Voucher Benefit (SAVB) Online Tool
View Pipeline Using Partner Sales Management!
Windows 7 Enterprise Features

Windows 7 Professional and Windows XP Mode
Windows Phone with Microsoft Dynamics CRM
Windows Phone with Microsoft Dynamics ERP Platforms

Thursday Total



